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Revenue leader who builds the engine that compounds growth. Sixteen years owning the full go-to-market — sales, marketing, and customer success — for high-growth B2B software. I scale teams, build predictable pipeline, and turn a founder-led motion into a repeatable, durable revenue machine.
	$50M→$340M
ARR GROWTH
	
	280
GTM TEAM
	
	128%
NET REVENUE RETENTION
	
	3.4×
PIPELINE GROWTH


EXECUTIVE EXPERIENCE
	Chief Revenue Officer
	2019 – Present


Northwind Cloud — Atlanta, GA
1. Scaled ARR from $50M to $340M, building a 280-person global go-to-market organization.
1. Raised net revenue retention to 128% and built a 3.4× pipeline-coverage discipline.
1. Architected the segmentation and pricing strategy that drove enterprise expansion.

	SVP, Global Sales
	2015 – 2019


HubSpot — Cambridge, MA
1. Led a 150-rep sales organization to four years of 30%+ growth.
1. Built the enterprise motion that opened a new, larger market segment.

	VP, Marketing & Demand Gen
	2011 – 2015


Marketo — San Mateo, CA
1. Built the demand-generation engine that fueled the company’s hypergrowth.

	EXPERTISE
GTM Strategy · Enterprise Sales · Demand Gen · Pricing · RevOps · Customer Success
	EDUCATION
MBA — Duke (Fuqua)
B.A., Marketing — Morehouse College


