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		142%
AVG. QUOTA ATTAINMENT
	$47M
LIFETIME REVENUE CLOSED
	5×
PRESIDENT'S CLUB
	#1
REP OF 60 (2024)





Enterprise AE who closes seven-figure deals and beats quota year after year. Twelve years selling complex SaaS to the Fortune 500, owning the full cycle from C-suite prospecting to legal close. I build champions, run a disciplined MEDDIC process, and consistently rank at the top of the board.
QUOTA ATTAINMENT BY YEAR
	128%
2021
	
	151%
2022
	
	139%
2023
	
	163%
2024


EXPERIENCE
	Enterprise Account Executive
	2019 – Present


Datadog — San Francisco, CA
1. Carry a $6.5M new-logo quota selling to Fortune 500 IT and engineering orgs; averaged 142% attainment over five years.
1. Closed the largest deal in region history — a $4.2M three-year platform agreement with a Fortune 100 bank.
1. Earned President's Club five consecutive years and ranked #1 of 60 reps in 2024.

	Account Executive, Mid-Market
	2015 – 2019


Salesforce — San Francisco, CA
1. Grew a greenfield territory from $0 to $8M ARR in four years, closing 90+ new accounts.
1. Maintained a 34% win rate against incumbent competitors with a Challenger approach.

	Sales Development Representative
	2013 – 2015


Oracle — Redwood City, CA
1. Booked 40+ qualified meetings per month, sourcing $3M in pipeline as the top SDR of 25.

	STACK & METHODOLOGY
Salesforce · Gong · Outreach · ZoomInfo
LinkedIn Sales Navigator
MEDDIC · Challenger
	EDUCATION
B.S., Business Administration
UC Berkeley


