
	
		Tyler Brooks
SALES DEVELOPMENT REPRESENTATIVE
	Denver, CO
(303) 555-0157
tyler.brooks@email.com
in/tylerbrooks


High-activity SDR who fills the pipeline and books meetings that close. I run disciplined multi-channel outbound — call, email, social — personalize at scale, and consistently blow past activity and pipeline targets. Ready to ramp into a closing role.
	187%
AVG. QUOTA
	
	$5.4M
PIPELINE SOURCED
	
	52
MEETINGS / MO.
	
	#2
OF 30 SDRS


MONTHLY FUNNEL
	2,400
TOUCHES
	13% ›
	310
CONVERSATIONS
	17% ›
	52
MEETINGS
	65% ›
	34
SQLS


EXPERIENCE
	Sales Development Representative
	2022 – Present


HubSpot — Denver, CO
1. Source $5.4M in qualified pipeline a year through multi-channel outbound to mid-market marketing leaders.
1. Book 52 meetings a month at 187% of quota — ranked #2 of 30 SDRs company-wide.
1. Promoted to mentor four new SDRs on cadence design and personalization.

	Business Development Rep
	2020 – 2022


Zendesk — Denver, CO
1. Hit 100%+ of meeting quota in 7 of 8 quarters as a new-grad hire.
1. Built the team's top-performing cold-email sequence, lifting reply rates 40%.

PROSPECTING STACK
  Outreach      Salesloft      ZoomInfo      Apollo      Salesforce      Sales Navigator      Gong  
EDUCATION
B.A., Communications
University of Colorado Boulder



